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I have an exceptional profile spanning almost four decades combining  Sales & Marketing activities as a line Manager to achieving Corporate challenges in the face of “hostile adversaries” and  difficult Government policies.

Starting off as a Management Trainee in 1968, rose to the position of President – Corporate Affairs in 2002 and am a recipient of the “SHAW WALLACE LIFE TIME ACHIEVEMENT AWARD” in March 2003.

Started Kapil Channa Consultants Pvt. Ltd. in July 2005.

1. FEB2005 – DEC 2002
:
PRESIDENT – Corporate Affairs



SHAW WALLACE & CO. LTD.



NEW DELHI 



(PART OF 2 BILLION USD JUMBO GROUP)

Responsible for Jumbo Group’s inter-face with the Union and State Governments.

CORPORATE AFFAIRS :

UNION (CENTRAL) GOVT.

1) MINISTRY OF FINANCE

a) Department of Revenue

All Regulatory / Statutory issues relating to 

both Central & State Taxes, to the extent

the latter are subject to Central regulation.

b) Department of Economic Affairs (DEA)

FIPB clearances / SEBI / Financial Institutions issues.

c) Banking & Insurance Wing, DEA

Regulatory issues relating to Banking/ Remittances etc.

2) MINISTRY OF COMPANY AFFAIRS


All permissions, Company inspections etc. both in Delhi and at the Registrar of Companies at the respective registering offices in the States.

3) CENTRAL GOVT. BODIES / AGENCIES

            Govt. Bodies / Agencies like Company Law Board / MRTP Commission / DGFT / etc. – maintain regular interface.

4) OTHER MINISTRIES IN DELHI 


On-going relationship and resolve issues expeditiously as and when required.

STATE GOVERNMENTS 
i) Obtaining Regulatory permissions/ New / Amendments to Licenses for expansion, etc from State Govts. 

ii) Net-working at State Govt. levels for modification of Duty Structure / levies etc.

iii) Assisting all Manufacturing Units with pollution control/ other clearances.

EXTERNAL MEDIA

Day-to-day contact with the Delhi-based Consultant who is handling External Media.

2. NOV 2002  – JUN 1999
:
EXECUTIVE VICE PRESIDENT – 



Corporate Affairs 



International Business Division



SHAW WALLACE & CO. LTD.

a) 
CORPORATE AFFAIRS


Same as above in additions  : 

(i) Leading the Corporate Team in matters relating to Union / Management issues and amicably resolving them after years of litigation.
(ii) Dealing at the highest levels with the Enforcement Directorate and CBI on sensitive matters of the Group.
b) INTERNATIONAL BUSINESS DIVISION

i) Started the Division from scratch -setting the pace and direction on the Global Map.

ii) SWC Alcoholic Beverages launched in some of the most advanced and competitive markets like USA and Europe.

iii) Creation of a Global Distribution Network.

3. MAY1999  – APR1997
:
SENIOR VICE PRESIDENT – 



Corporate Affairs 



Liquor Division



SHAW WALLACE & CO. LTD.

a) CORPORATE AFFAIRS

Same as at sr.no.(a) in  addition :
i) Part of the Core Group in dealing with Creditors who had filed legal cases.
ii) Leading the teams in disposal of Non-performing Assets in the North.
LIQUOR DIVISION

(i) Heading the Sales & Marketing in Northern  and Eastern India.

(ii) Independently setting-up a Division for all-India sales of SWC products to the Armed Forces – India’s single largest buyer.

4. MARCH1997  – AUG 1993
:
VICE PRESIDENT –  C & C Division  



(Second Liquor arm of the company)



SHAW WALLACE & CO. LTD.

          Responsible for Sales / Marketing /       

          Manufacturing / HR etc. of this 

          independent Division.

5. JUL 1993  – FEB 1992
:
ASSTT. VICE PRESIDENT –  



- Corporate Affairs



SHAW WALLACE & CO. LTD.

            CORPORATE AFFAIRS


Same as  at sr. no.(a),  except that for 


the first time an operations man was 


pulled out to head Corp. Affairs in Delhi 


since Liquor was identified as the Core 


Business of the Group.

6. JUN 1992  – FEB 1989
:
GENERAL MANAGER 



Sales & Marketing



CRUICKSHANK & CO. LTD



(Part of SHAW WALLACE GROUP)

:
As G.M. (S & M) was part of a new team put together to get the second Liquor Division in the Group going from  scratch.

7. JAN 1989  – JUL 1986
:
EXECUTIVE DIRECTOR



PAN MARKETS INDIA PVT. LTD.

:
A new Company conceived by Mr. A.N. Haksar,Chairman Emeritus, I.T.C. Ltd., for young entrepreneurs to take over all- India marketing activities for clients.


Responsible for creating a total Sales & Marketing infrastructure for both Consumer and Industrial Products ( Music Cassettes, Dairy Products Bulk Teas, etc.).

8. JUN 1986  – JAN 1984
:
DIVISIONAL CHIEF EXECUTIVE



Sales & Markeing



HINDUSTAN FERODO LTD.



MUMBAI

:
As Head of Sales & Marketing responsible for the All India Revenue and Profit Budgets. 

9. MAR 1984  – JAN 1983
:
MARKETING MANAGER



HINDUSTAN FERODO LTD.



MUMBAI

-
A new slot created in view of threats to both the Industrial and Automobile Divisions from competitors.

 -
Launched Strategic Marketing Initiatives  which helped not only combating competition but also increased market share.

10. DEC 1983  – JAN 1979
:
REGIONAL MANAGER – EASTERN INDIA



HINDUSTAN FERODO LTD.



CALCUTTA


Total responsibility of Eastern India Markets.

11. DEC 1978  – JUN 1977
:
ASSTT. MANAGER – CORPORATE AFFAIRS



SHAW WALLACE & CO. LTD.



DELHI


Among the first to be pulled out of  operations and rotated through Corporate Affairs to get the feel and flavour of the “Licence Raj”.  Responsible for securing  two keys Govt. Licences – setting up a Pesticide factory in Haldia and expansion of the Gelatine unit in Jabalpur.

12. DEC 1976  – JAN 1968
:

SHAW WALLACE & CO. LTD.


Starting as a Management Trainee in January, 1968 to Regional Sales Executive -  North in 1976. Moved to locations like Calcutta, Chennai, Mumbai, Goa & Ludhiana working with various Divisions of the Company, e.g., Shipping, Animal Feeds, Glue & Gelatine, Agriculture, Wines & Spirits.

Professional and Other Interest Areas:

1. Attended a large number of Seminars, Management Courses and Workshops in India,  the U.S.A.  and the U.K.

2. Member Executive Committee Maharashtra Wine Merchants Association (1974-76).

3. President Punjab Wine Merchants Association (1976-77).

4. College Colours – St. Stephen’s College Delhi Hockey & Soccer.  Played Cricket for Merchants Cricket Club Calcutta and Golf for India in the Indo-Pak Friendship Series 2005.

5. Member Bombay Gymkhana Club, Mumbai.

6. Member F & B Committee Delhi Golf Club, Delhi.

Family Background :

	1.
	Capt. H. Channa

(Brother)
	Operations Director

Noble Group

Hong Kong



	2.
	Late A.N. Haksar

(Father-in-Law)


	Chairman Emeritus I.T.C. Ltd 

	3.
	Late P.K. Kaul. 

(Brother-in-Law)
	Ex-Cabinet Secretary to Govt. of India and Indian Ambassador to the United States.



	4.
	Anant Haksar

(Brother-in-Law)


	Senior Advocate

Supreme Court of India
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